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DURBAN: 146 STAMFORD HILL ROAD. 031 312 3028 / 312 8665 

AMANZINTOTI: SHOP F09 GALLERIA MALL. 031 904 5273 

PMB: 270 VICTORIA ROAD 033 342 8126 

NEWCASTLE: NEWCASTLE MALL 034 326 1038 

JHB:�������	
���������������PARKVIEW CENTRE 012 998 0069

PRETORIA: KOLONNADE RETAIL PARK 012 548 0004

CENTURION: BYLSBRIDGE PROMENADE 012 665 5560
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SAVE R5 000!

SAVE R5 000!

WAS R29999 NOW
ROXY LOUNGE SUITE

R24999GENUINE
LEATHER

5 ACTION 
RECLINER

HIGH
BACK REST

SAVE R3 000!

NOWWAS R 14999

R11 999DRESSER, MIRROR & STOOL
WAS R8 999      NOW R7 999

DELGADO BEDROOM SUITE
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WAS R29 999 NOW

R24 999
3 PIECE MIRA LOUNGE SUIT
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YOUNG & DRIVEN

PROFILE

Sweet taste and smell of success
KHENSANI Peters is an
information technology
graduate from the former
Natal Technikon, now
called the Durban Univer-
sity of Technology.

She graduated in 2000.
She grew up in Soweto,

but some of her family
members live in Limpopo.

Ntshovelo Cakes was
registered in 2006 while
Peters still worked for
the government.

It provides specialised
cakes of all varieties to
customers who celebrate
a n n i ve r s a r i e s ,
graduations and wed-
dings. – m a s h ot o l @
s owe t a n . c o . z a

Mashoto Lekgau

KHENSANI Peters quit her
programming job in gov-
ernment to live her dream.

The 35-year-old from
Midrand is today the proud
owner of her own cake man-
ufacturing and sales com-
pany, Ntshovelo Cakes.

Ntshovelo means harvest
in xiTsonga.

“I wasn’t
m o t ivat e d , ”
Peters says.

“I dreaded
waking up for
work when I
still worked
for the gov-
ernment. I felt like I was not
following my passion and I
wa s n ’t doing what I was
born to do.”

Peters says she felt like
she had much to contribute
and was limiting herself.

Speaking about the big
risk she took, Peters said
things did not go well after
she started her venture.

Already a skilled baker,

she asked a more experi-
enced baker to mentor her
for three months while she
was establishing her own
brand. In that way, she pol-
ished her skills.

“My biggest challenge at
the beginning was working
from home and getting the
customers to trust me
because I was not known

and working
from home.

“Also, work-
ing on your
own can be a
challenge. You
need discipline
because you
don’t have a

boss. Another challenge was
that I had to give up the
security of having a guar-
anteed salary,” she said.

She started small with
money she had saved.

“I’d advise people to fol-
low their dreams of running
their own businesses if they
have the dream, but they
should plan properly.

“The mistake I made was

that I didn’t plan accord-
ingly, and in the process
there were debts and I lost
things.

“It was a learning expe-
rience, but I bounced back.”

Today, her company
makes and sells about 10 to
15 cakes a week – ranging

anywhere from R200 to
R5 000 or even R10 000.

Her biggest problem is
that she is still working
from home.

“This kitchen is becoming
very small for the number of
orders that come in now,”
Peters said.

“It’s actually an urgent
matter to me.

“I also want to move
because I want to make that
clear distinction between
myself as an individual and
my organisation.

“It’s part of growth.”
She said her clients are

her bosses, and pleasing
them means “I get paid”.

“It’s important that I
deliver exactly what they
o r d e r, ” Peters said.

Her clients are from Gaut-
eng and surrounding
provinces. “This industry is
fair if you put your mind to
it. It demands long hours
and hard work, and it’s phys-
ically demanding,” she said.

PETERS LEFT STATE JOB
TO START CAKE TRADE

‘It’s important that
I deliver exactly
what they order’

LIVING HER DREAM: Owner of Ntshovelo Cakes Khensani Peters specialises in baking
cakes for weddings, birthdays, graduations and baby showers PHOTO: PETER MOGAKI


